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Safe Harbor Slide
Each of the presentations today will contain forward-looking statements about our strategies, products, future results, performance or achievements, financial, 
operational and otherwise, including statements about our strategic priorities, business model transition, and guidance for the first fiscal quarter and fiscal year 2020; 
our long term financial and operational goals; our M&A strategy; our capital allocation initiatives; and our stock repurchase program. These statements reflect 
management’s current expectations, estimates and assumptions based on the information currently available to us. These forward-looking statements are not 
guarantees of future performance and involve significant risks, uncertainties and other factors that may cause our actual results, performance or achievements to be 
materially different from results, performance or achievements expressed or implied by the forward-looking statements contained in these presentations, such as a 
failure to maintain ARR, ARPS, subscriptions, billings, revenue, deferred revenue, margins and cash flow growth; difficulty in predicting those financial and performance 
metrics; failure to maintain spend management; failure to successfully integrate acquisitions and manage transitions to new business models and markets, including 
our efforts to expand in construction and manufacturing, and attract customers to our cloud-based offerings; failure to successfully expand adoption of our products; 
and negative developments in worldwide economic or political conditions.

A discussion of factors that may affect future results is contained in our most recent Form 10-K and Form 10-Q filings available at www.sec.gov, including descriptions 
of the risk factors that may impact us and the forward-looking statements made in these presentations. The forward-looking statements made in these presentations 
are being made as of the time and date of their live presentation. If these presentations are reviewed after the time and date of their live presentation, even if 
subsequently made available by us, on our website or otherwise, these presentations may not contain current or accurate information. We disclaim any obligation to 
update or revise any forward-looking statement based on new information, future events or otherwise.

Non-GAAP Financial Measures
These presentations include certain non-GAAP financial measures. Please see the section entitled “Reconciliation of GAAP Financial Measures to non-GAAP Financial 
Measures” in the Appendices attached to the presentations for an explanation of management’s use of these measures and a reconciliation of the most directly 
comparable GAAP financial measures. 

http://www.sec.gov


About the speaker

Mike Powers
Director of Sales for BuildingConnected

• Three years of experience leading and managing sales 
teams for BuildingConnected

• BS in Mechanical Engineering

• Construction experience



The problem



Construction is one of the most 
collaborative, yet fragmented industries.



Problems with a fragmented industry

Over the past two decades, construction productivity 
has only grown on average 1% a year.*

* McKinsey Global report, “Reinventing construction: A route to higher productivity”



Our mission: to transform construction into one 
of the most collaborative and connected industries.



2019

2018

BuildingConnected history

2012

BC FOUNDED

Founded by Dustin DeVan
and Jesse Pederson to connect 
owners, GCs, and subs through 
the largest construction network 
to streamline their bid and risk 
management processes.

BC ACQUIRES TRADETAPP

Acquired TradeTapp, the most 
advanced subcontractor risk 
analysis tool on the market, so 
GCs can manage the entire 
precon process in one place.

AUTODESK ACQUIRES BC

Acquired by Autodesk and now 
part of Autodesk Construction 
Cloud™, the industry’s most 
comprehensive offering of 
construction solutions 
available.



3,000+
GCs and owners use the platform

300,000+
subcontractors in the network

800,000+
construction professionals

5,000,000+
invites sent every month



The solution



BID MANAGEMENT
FOR GCS

OPPORTUNITY MANAGEMENT
FOR SUBS

RISK MANAGEMENT
FOR GCS

BC Pro Bid Board Pro TradeTapp

The Network



BuildingConnected Pro

General contractors can identify the right 
subcontractor for the right project by collaboratively 
managing the bid process to choose the best bidder, 
faster.

• Custom bid forms and bid leveling

• Advanced analytics and reporting

• Integration with TradeTapp, PlanGrid,ERP, and 
accounting systems.



TradeTapp

General contractors can access the largest network 
of construction qualification data — analyze, assess, 
and mitigate counterparty risk.

• Continuous automated qualifications 

• Project specific analysis and mitigation

• Integration with BC Pro 



TradeTapp

BOOST TEAM’S EFFICIENCY RISK-CONSCIOUS ORG TACKLE RISK PROACTIVELY
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Linear workflow
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Workflow in reality
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Typical subcontractor 
prequalification

OCCURS ANNUALLY UNIQUE TO EACH 
GC/OWNER

PASS/FAIL



Subcontractor qualification
with TradeTapp

CONTINUOUS NETWORK STANDARDIZED PROJECT-SPECIFIC
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Barton Malow
Barton Malow has already managed nearly 5,000 subcontractor applications in 
TradeTapp, and the team estimates that the platform has eliminated at least four 
weeks of work from their process, helping the team move faster than ever before.



UAG
UAG used TradeTapp to remove silos between procurement and risk management 
teams, and improve the budget, schedule, and safety level of every project. The 
integration between TradeTapp and BC Pro helped them streamline the prequalification 
process, manage an SDI program, and increase transparency between internal teams.



Learn about the future of preconstruction
Join Justin Levine, Head of Risk Strategy for BuildingConnected, at 9:15 a.m. to hear about how 
data, artificial intelligence, and machine learning can help mitigate risk in construction.



Q&A
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